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London

AFTER more than 1,200 days since 

the Brexit referendum, British Prime 

Minister Boris Johnson has achieved 

what was thought impossible and has 

forged a new deal with the European 

Union (EU).

Sterling surged against the US dol-

lar, almost touching 1.30 before slip-

ping back to just under 1.29. Since 

the Brexit gloom only eight days ago, 

the currency has soared by almost 6 

per cent. The pound has also been 

strong against the euro, yen and 

Singapore dollar while shares of com-

panies that mainly rely on the home 

market are well up. Lloyds Bank, for 

example, has risen by 24 per cent 

since its recent low.

Sterling and shares fell back after 

the Northern Irish Democratic Union-

ist Party (DUP) continued to refuse to 

back the agreement. The DUP’s 10 

MPs are key to helping Mr Johnson 

win the Brexit deal vote in parliament. 

The hard Brexiteers, notably mem-

bers of the European Research Group, 

however, indicated that they could 

support the deal but that they first 

needed to examine the text. 

The threat of opposition is still ex-

pected to come from the majority of 

Labour MPs, Liberal Democrats, Scot-

tish Nationalists, Welsh and Green 

parties and independents. All MPs, 

however, are conscious that if they do 

not follow the will of the majority in 

the 2016 referendum, they could be 

punished in the coming general elec-

tion.

European Commission president 

Jean-Claude Juncker said Britain and 

the EU should endorse it. Both sides 

had found a “legally operative solu-

tion” to avoid a hard border in Ireland, 

EU negotiator Michel Barnier said in a 

press conference.

“We have reached an agreement 

that is fair and reasonable and corres-

ponds to our principles,” Mr Barnier 

said but he also urged caution as the 

deal must still pass through the UK 

parliament  which  had  rejected  

former prime minister Theresa May’s 

Brexit deal three times before.

Mr Barnier added that the Brexit 

process had been a “school of pa-

tience” and he hopes that from Nov 1, 

the EU can start working on a new 

partnership with the UK.

“When discussing Northern Ire-

land, we discuss the economy, tech-

nical matters and goods but for me 

since Day 1 three years ago, what 

really matters is people. The people 

of Northern Ireland and Ireland. What 

really matters is peace,” he said.

The deal included a legally-bind-

ing solution to avoid a hard Irish bor-

der, preserve the whole-island eco-

nomy and protect the integrity of the 

single market, Mr Barnier said. “It was 

extremely important to Prime Minis-

ter Johnson that the whole of North-

ern Ireland remains in the UK cus-

toms territory.”

The new arrangements thus mean 

Northern Ireland is legally in the UK’s 

customs territory, but would apply 

the EU’s rules and procedures on tar-

iffs. Northern Ireland would also be 

aligned with the rules of the single 

market for industrial goods and agri-

food products.  That would mean 

both regulatory and customs checks 

and controls on the Irish Sea for 

goods going from Britain to Northern 

Ireland. However, the extent of the 

controls would be reduced thanks to 

a series of tariff exemptions.There 

would be an automatic exemption for 

personal goods and possessions car-

ried by those travelling back and 

forth between Northern Ireland and 

Britain, or, for example, if an indi-

vidual was moving house. 

There would also be a broader cat-

egory  of  goods  and  tradeable  

products that could be exempted 

from tariffs and controls if there was 

no risk whatsoever of such goods en-

tering the EU’s single market across 

the land border. Those categories of 

goods would be decided on in the fu-

ture by the Joint Committee of EU and 

UK officials by consensus.

The deal manages to resolve VAT 

sales tax rates to avoid distortion of 

competition in the EU’s single market 

and maintain the UK’s fiscal require-

ments.

Mr Johnson and Irish Prime Minis-
ter Leo Varadkar also want to ensure 
long-term democratic support for the 
UK. Four years after entering the deal, 
the elected members of Northern Ire-
land will be able to decide by simple 
majority whether to continue apply-
ing relevant EU regulations. This is no 
longer to be replaced by a subsequent 
agreement between the EU and the 
UK.

IF you’re after a Daytona or a 
Nautilus, chances are you would be 
looking at pre-owned watch shops 
– and not because prices are more 
attractive. The used watch busi-
ness in Singapore has gone de-
cidedly  upscale,  with  sleek  
boutiques stocking highly coveted 
models at up to three times the re-
tail price of new timepieces. Brunch 
this Saturday in The Business Times 
Weekend looks at how the “grey” 
watch trade has boomed with de-
mand. 

Grab’s energetic co-founder An-
thony Tan shares his vision for 
South-east Asia’s most watched uni-
corn, in The Raffles Conversation. 

Shocking data points grab head-
lines, but don’t always give an ac-

curate picture. As our This Time Is 
Different columnist  tells  it,  in-
vestors need to look deeper to 
judge how useful that data has 
been for investors in the past.

Online payments are the future, 
so we’re told – and so we see this un-
folding everywhere. For those want-
ing to put their chips where the 
money is going, this week’s CFA 
Singapore Insights is a must-read – 
a deep dive into both the high-level 
aspects and the nitty-gritty of the 
online payment business.

With The Motley Fool Singapore 
ceasing operations at the end of 
this month, CEO David Kuo contin-
ues to share his insights with a new 
column, Diary Of A Private In-
vestor. This weekend, he looks at 

public transport companies, on the 
heels of the latest bus and MRT fare 
increase news.

Bodily emissions and excretions 
are hardly the stuff of romance. But 
a Korean drama is using toilet hu-
mour to tell a bigger story about 
love and life. Sass And The City 
swoons. 

Bentley’s grand new Flying Spur 
shows just how to blend techno-
logy with craftsmanship to exquis-
ite effect. The Steering Column re-
ports from Monte Carlo.

And in our Health page, why 
wheezing,  noisy  breathing  and  
shortness of breath isn’t always 
due to asthma.

❚ To subscribe, visit bt.sg/subscribe
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Singapore
SINGAPORE is poised to award as 
many as four operating licences for 
its upcoming 5G wireless networks – 
double the number mooted in a pub-
lic consultation earlier this year.

Mobile network operators (MNOs) 
that miss out on the two nationwide 
network licences on the table can ap-
ply for rights to up to two localised 
networks under an industry call for 
proposals launched on Thursday.

Analysts said that although the 5G 
market could be more crowded than 
expected, it is too early to tell whether 
it will descend into a price war like the 
4G mobile market did. 

Singapore is moving forward with 
plans for two full-fledged networks, 
with winning bidders able to start ser-
vices from 2021; operators must 
cover at least half the island by 
end-2022, and will have to lease net-
work wholesale to interested peers.

But, in a twist, two newly unveiled 
packages will be available for unsuc-
cessful bidders keen on running smal-
ler-scale networks, for hot spots such 
as smart factories. 

The pie is now big enough for all 
four of Singapore’s MNOs – Singtel, 
StarHub and  M1,  and  Australian  
entrant TPG Telecom – to each get a 
slice. Only MNOs are eligible to bid for 
5G rights, although other players can 
team up to form joint ventures.

The two-tiered licensing decision 
could be a pragmatic move to sup-
port Singapore’s digital-economy am-
bitions, said Credit Suisse analyst 
Johnson Loh, given the daunting cost 
of  the  density  of  infrastructure  
needed for 5G, and the conflict over 
technology between the United States 
and China.

“Allowing  more  stakeholders...  
should  provide  a  good  trade-off  
between quality and pace of roll-outs, 
and costs to consumers,” he said.

But industry watchers are unsure 
of what a four-way competition – 
even if somewhat lopsided, given the 
separate licence types – could mean 
for the bottom line.

Maybank Kim Eng’s Luis Hilado 
said in a report that “higher competi-
tion risks could dampen the business 
case scenarios”. 

PwC  Singapore  partner  Oliver  
Wilkinson, who covers entertainment 

and media, noted that the new net-
works will draw not just MNOs and 
the mobile virtual network operators 
(MVNOs) that lease from them, but 
also players from fields like mobility 
and the Internet of Things.

“Given that there might now be all 
four of the telcos, all with some kind 
of licences ... it will make for a more 
congested market and a bit less space 
for the MVNOs.” 

But Sachin Mittal, head of telecom, 
media and technology research at 
DBS, stressed key differences between 
the 4G war and the 5G future. With 
just two nationwide 5G licence hold-
ers available – down from four 4G mo-
bile operators – he expects a new in-
dustry frontier with network-sharing, 
since smaller telcos can jointly bid for 
those full-fledged licences to save on 
capex.

To sum up the two possible ex-
tremes, Mr Loh said that there could 
be big money to be made if “discip-
lined pricing and new revenue oppor-
tunities” kick in, but weak demand in 
a crowded landscape “could further 
erode the MNOs’ profitability”. He con-
cluded, however, that it is too early to 
tell how the competition will evolve.

Spicing up the mix will be the smal-
ler-scale 5G licences – which could be 
construed as consolation prizes, yet 
may also prove to be cash cows.

“If that’s more to serve smart 
ports, industrial uses and others, that 
might... frankly give a quicker return 
on investment,” said Mr Wilkinson.

Indeed, such a licensing move sig-
nals regulators’ confidence in the mar-
ket’s room to sustain four players. 
Minister for Communications and In-
formation S. Iswaran noting that local-
ised networks reflect a market assess-
ment by the Infocomm Media Devel-
opment Authority (IMDA).

The increased 5G competition is 
expected to benefit end-users “and 
bring about greater choice, more com-
petitive prices and service innova-
tion”, he told an industry event.

Meanwhile, MNOs’ balance sheets 
should be able to handle the upfront 
licence costs for 5G, analysts say.

Nationwide spectrum has been 
priced at a minimum bid of S$55 mil-
lion, plus an annual fee of S$154,000 
for each lot of 100MHz. 

The localised spectrum will cost 
an annual fee of S$1.23 million for 
each 800MHz lot.

Mr Loh said MNOs have already 
rung up 4G spectrum costs in recent 
years and so are unlikely to be too ag-
gressive in bidding for 5G. But he ad-
ded that the “reasonable” reserve 
price – which Mr Mittal separately de-
scribed as “quite cheap” – should not 
be too burdensome.

“The idea, really, is to adopt a prag-
matic approach,” Mr Iswaran later 
told reporters, noting that the imme-
diate needs and potential for 5G were 
balanced with commercial considera-
tions. “That’s reflected in the way the 
call for proposals is structured.”

Singapore is still on track to have 
public 5G networks in place by next 
year, the IMDA has confirmed.

Telcos may submit their propos-
als, which will be judged on criteria 
such as offer  price and network 
design and resilience, by January. 
The IMDA will award the first tranche 
of 5G spectrum by mid-2020, and 
plans to issue more from 2024 or 
2025.

☛ Singapore to double down on 
digital growth: Iswaran, Page 2
☛ Four new industry trials rolled 
out for 5G, Page 2

Singapore hospitality deals 

hit the highest level 
recorded on a quarterly basis, 
hitting S$2.77 billion in the 
third quarter – six times that 
of the previous quarter, and 
19 times that of the previous 
year. TOP STORIES / 2

Singapore’s non-oil 

domestic exports fell 8.1 per 
cent year on year last month, 
mainly due to lower exports 
to Europe, the United States 
and Japan, but this was a 
slight improvement over 
August’s 9 per cent drop. 
TOP STORIES / 2

Mapletree Commercial 

Trust has priced a S$458 
million overnight placement of 
new units at S$2.28 per unit 
to cover the rich end of initial 
indications. 
COMPANIES & MARKETS / 6

Sakae Holdings 

non-executive independent 
director Foo Maw Shen has 
resigned over differing views 
on follow-up action to the 
disclaimer of the independent 
auditor’s opinion in Sakae’s 
audited financial results for 
fiscal 2019. 
COMPANIES & MARKETS / 10

Far East Hospitality’s The 

Clan Hotel Singapore – the 
latest brand in its portfolio – 
will open its doors in the 
second quarter of 2020.
REAL ESTATE / 16

Fiat Chrysler Automobiles 

faces a US$79 million

US civil penalty for failing to 
meet 2017 fuel economy 
requirements. TRANSPORT / 18

Britain, EU reach Brexit draft deal, 
all eyes on UK parliament vote

Pre-owned watch dealers go big time

DIGITAL ECONOMY

Four-way 5G market 
makes it anyone’s game 

❚❚ DAILY
DIGEST

Mr Juncker (right) and Mr Johnson 
attend a news conference after 
agreeing on the Brexit draft deal, 
at the sidelines of the European 
Union leaders summit in Brussels 
on Thursday. UK lawmakers now 
have to vote on it.  PHOTO:  REUTERS
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UrbanMatch aims to ‘matchmake’ 
home buyers, sellers REAL ESTATE / 15

DINING OUT

Chinese food, 
western-style, 
at Imperial 
Treasure’s 
Tasting Room
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COMPANY RESULTS

SPH posts 23% drop in profit; to trim 5% staff 
from media group COMPANIES & MARKETS / 6

TRADE 
POLICIES

Questions leaders 
need to ask amid 
the roiling global 
economy

OPINION / 21

There will be two nation-wide licences and two smaller-scale ones; as telcos gear up for battle, analysts say it’s tough to predict how cards will fall
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Singapore

PLAYING a long game, Singapore will 

keep investing in a digitalised eco-

nomy despite storm clouds, Minister 

for Communications and Information 

S Iswaran suggested on Thursday.

Meanwhile, he called talent “the 

key ingredient in this entire enter-

prise”, and stressed that Singapore is 

putting resources into building skills 

capabilities through both education 

institutions and industry training.

Speaking at the two-day Future 

Economy Conference and Exhibition, 

he laid out fresh plans to support the 

development of the digital economy.

“Our response to uncertainty in 

the external environment is really to 

double down on some of the key initi-

atives that have long-term value for 

us,” Mr Iswaran said, just half a day 

after Prime Minister Lee Hsien Loong 

told a conference that the Singapore 

economy will squeak past a full-year 

contraction this year “if we are lucky”.

The economy has already stag-

nated at year-on-year growth of 0.1 

per cent for two quarters running, ac-

cording to flash estimates this week.

But, dubbing the digitalisation of 

the economy a primary objective in 

“what some would call a ‘no-regrets, 

robust-across-all-scenarios’ strategy”, 

Mr Iswaran said: “Whether you have 

prolonged slow economic growth or a 

kick-up in the growth prospects, this 

investment in our digital capabilities 

is going to hold us in good stead.”

Policymakers’ approach to man-

power is meant to address the talent 

needs in industry, the minister noted.

“We also recognise that our talent 

policy allows for judicious comple-

ment from outside Singapore, and we 

have worked on this systematically, 

so that even as we have developed 

our local talent, we are able to bring in 

people from overseas who comple-

ment our domestic capabilities.”

Chee Hong Tat, Senior Minister of 

State for Education and Trade and In-

dustry, had separately said, also on 

Thursday, that “it will be a mistake to 

adopt a binary approach” that relies 

solely on either local or foreign talent.

Their remarks came in the wake of 

a World Economic Forum (WEF) report 

that was released last week, where 

Singapore came in tops worldwide on 

the WEF Global Competitiveness In-

dex – but ranked 93 out of 141 for the 

ease of employing foreign workers.

Meanwhile, Mr Iswaran called the 

infocomm media industry “a key de-

terminant of our competitiveness” 

and  added  that  Singapore  must  

strengthen its value proposition in 

the digital space. To that end, he 

launched a call for proposals for up to 

four 5G operating licences at the In-

focomm Media Development Author-

ity (IMDA) SG:D Industry Day.

The IMDA also unveiled a deal 

with Chinese tech incubator TusStar 
to build a platform that can connect 
Chinese “deep-tech” companies to the 
region through a base in Singapore, 
while helping Singapore-based com-
panies to enter the China market.

Deep technology refers to techno-
logies that need a significant amount 
of development, such as prototyping 
or clinical trials, before products will 
be ready for commercialisation. It is 
one focus under the Research, Innova-
tion and Enterprise 2020 master plan.

The IMDA-TusStar X-Change will 
start by targeting companies in areas 
such as the Internet of Things, robot-
ics and media-related technology, 
with the aim of reaching more than 
100 businesses in the year ahead.

The IMDA has also launched a free 
online questionnaire for small in-
focomm technology businesses to 
help them rate their own readiness 
for cloud computing services, and is 
working on a pilot training scheme 
for data protection professionals. 

Separately, the IMDA and Singa-
pore Computer Society have set up a 
steering committee on artificial intelli-
gence (AI) ethics and governance, 
which will develop industry certifica-
tion courses that are based on IMDA’s 
Model AI Governance Framework.

Singapore

SINGAPORE’S Temasek Holdings is 
considering setting up a new unit to 
house renewable power projects as it 
increasingly eyes energy investments 
outside of fossil fuels.

While the S$313 billion state in-
vestor remains open to looking at 
coal and oil deals, the rising volatility 
of commodity prices combined with 
society’s shift toward sustainability 
means it’s not as attractive a space 
anymore, said Nagi Hamiyeh, the in-
vestment group joint head of Tem-
asek International.

“Now that most of these renew-
ables have reached grid parity, we be-
lieve that these make much more 
sense for us to invest in, more than 
fossil fuels,” Mr Hamiyeh said, refer-
ring to the stage at which such assets’ 
output makes them as cheap as other 
forms of energy. He added that Tem-
asek sees natural gas as a relatively 
clean energy source.

Temasek’s investment thesis and 
stance on environmental, social and 
corporate governance issues mirrors 
many other large global investors 
that now actively favour sustainable 
deals. Last week, sources said Tem-
asek had decided against investing in 
Saudi Aramco’s IPO, in part over envir-
onmental concerns.

One historic detraction of renew-
ables has been the returns. Oil and 
gas-drilling projects have tradition-
ally offered higher returns to offset 

the exploration risks involved. Renew-
able projects, meanwhile, tend to fol-
low a low-risk, low-reward model pi-
oneered by utilities.

Mr Hamiyeh said Temasek was pre-
pared to invest in greenfield projects 
– this would mean taking on the risk 
the projects fail because they can’t 
sign off-take agreements or receive 
government approval.

“If you don’t want to be in an area 
whereby it’s single-digit returns, it 
has to be a mix,” Mr Hamiyeh noted. 
“The real alpha generation is going to 
be in greenfield.” 

Because Temasek doesn’t want to 
build renewable energy projects on 
its own, Mr Hamiyeh said two options 
are under consideration.

The first would be finding a part-
ner who would be the operator with 
Temasek’s  financial  backing;  the  
second would be finding a team of ex-
perts and building a platform around 
them. That’s a method the state in-
vestor employed in 2013 with the 
formation of Pavilion Energy Pte, 
which has one of two licences to im-
port liquefied natural gas into Singa-
pore and plans to become a global 
LNG trader.

“To me, these would be the only 
two ways to get to a scale and to be 
able to justify the risk-adjusted re-
turns we’ll get out of it,” Mr Hamiyeh 
explained, declining to say how much 
money Temasek will put into renew-
ables or when it will make investment 
decisions.

To be sure, Temasek remains in-
vested in  companies like Keppel  
Corp, a builder of oil and gas rigs, and 
FTS International Inc. The US shale 
fracking firm has seen its market 
value plunge over the past 18 months 
amid concerns over its high leverage 
and challenging industry operating 
conditions.

Mr Hamiyeh said Temasek fre-
quently shares its prognosis of the 
fossil fuel market with its partners, 
but doesn’t dictate to portfolio com-
panies how they should run their 
businesses. “When you look at in-
creasing eco-conscious solutions, for 
example, we think they’re going to cre-
ate trillions of dollars of business op-
portunities in the next couple of dec-
ades,” he added, which could include 
everything from meat alternatives to 
green energy. “We want to be part of 
it.” BLOOMBERG

Singapore

FOUR new industry trials that tap 5G 
wireless services were announced on 
Thursday, as the Infocomm Media De-
velopment Authority (IMDA) doubled 
down on plans to deploy the upcom-
ing new mobile technology.

State-owned port  operator PSA 
and Keppel Corp-owned telco M1 had 
earlier tied up for a smart port trial, 
while  mainboard-listed  Singtel  
agreed to join forces with national in-
dustrial landlord JTC Corp and the 
Agency for Science, Technology and 
Research in a model factory 5G pilot.

The latest investments come on 
the heels of a S$40 million for 5G de-
velopment that was set up in June 
and can be used for IMDA 5G Grants.

The IMDA has not disclosed how 

many proposals it has received, but 

Minister for Communications and In-

formation S Iswaran said that “the in-

dustry has shown keen interest and 

put forward interesting proposals”.

Telcos and businesses have also 

been testing 5G uses on their own.

❚ CapitaLand
Property developer CapitaLand will 

partner mobile network operator TPG 

Telecom and geospatial technology 

company Navinfo Datatech for smart 

mobility trials at its Singapore Sci-

ence Parks 1 and 2 estates.

The project will test how 5G could 

let self-driving cars process more 

data and react more quickly to inform-

ation. CapitaLand may also open the 

network to tenants in fields such as bi-

otechnology and advanced manufac-

turing, for other future innovation.

❚ Razer
Hong Kong-listed gaming firm Razer 

is  working  with  existing  partner  

Singtel to support high-quality gam-

ing over the cloud, with trials at its re-

gional base in one-north, and Shaw 

Centre and Ngee Ann City malls.

❚ Nanyang Technological University
M1 and Nanyang Technological Uni-

versity (NTU) have agreed to hold a 

5G trial involving shuttle buses and 

self-driving cars on NTU’s campus, in 
a S$24 million endeavour supported 
by the Economic Development Board.

❚ Haidilao
M1 is teaming up with Chinese hot 
pot chain Haidilao to set up a trial 5G 
network for a new restaurant slated 
to open by year-end at Marina Square.

This store will be equipped with 
self-developed smart machines such 
as an intelligent kitchen management 
system and food delivery robots.

The outlet will also have a 5G ex-
perience corner where patrons can en-
gage in virtual and augmented reality 
e-gaming while waiting for seats.

By Annabeth Leow
and Rachel Mui

By Vivienne Tay
vtay@sph.com.sg
@VivienneTayBT

Singapore

SINGAPORE is headed for a bumper 
year for hotel sales. Hospitality deals 
hit the highest level recorded on a 
quarterly basis, hitting S$2.77 billion 
in the third quarter. 

The latest quarterly research re-
port by real estate firm Colliers Inter-
national noted that this was six times 
that of the previous quarter, and 19 
times that of the previous year.

The big bump came courtesy of 
significant transactions involving Bay 
Hotel, Mandarin Orchard and Crowne 
Plaza Changi Airport, said the report. 

Factoring in sales in the first half 
of 2019, hospitality deals in the first 
nine months of the year totalled 
S$4.2 billion – higher than all full-year 
figures  in  the  Colliers  database,  
which goes back to 2006.

A large part of the hospitality trans-
actions this year came from the mer-
ger of hospitality Reits such as OUE 
Commercial Trust with OUE Hospital-
ity Trust, and Ascott Reit with Ascen-
das Hospitality Reit.

This gave rise to just over S$2 bil-

lion in hospitality transactions in Q3 
alone;  hotel  deals  comprised  a  
quarter of that volume in the quarter. 

Tricia Song, Colliers International 
head of research, said the perform-
ance is unlikely to be repeated in the 
fourth quarter. 

That said, significant deals are still 
expected to be transacted this year as 
the hospitality segment continues to 
be attractive. 

Just on Oct 8, M+S said it would 
sell luxury hotel brand Andaz to Hoi 
Hup Realty for S$475 million – a trans-
action that is on track to becoming 
the highest total price ever achieved 
for a standalone hotel transaction in 
Singapore, and the third highest in 
Asia this year.

In February, Global Premium Ho-
tels placed 23 hotels on the market at 
S$1.4 billion. 

Ms Song said the good prospects 
for the hospitality segment come 
from robust international visitor ar-
rivals and a generally healthy tourism 
outlook. 

“Singapore continues to be an at-
tractive destination. Additional in-
vestments in the MICE (Meetings, In-
centives,  Conferences and Exhibi-

tions) and leisure sectors should at-
tract both corporate and leisure travel-
lers in the next three to five years.” 

Overall, Singapore’s real estate in-
vestment sales “remained resilient” in 
the third quarter, totalling S$11.24 bil-
lion, despite macroeconomic head-
winds and rising uncertainties. 

This was a 53.7 per cent increase 
quarter on quarter (qoq) and 74.4 per 
cent year on year (yoy), on the back of 
stronger sales across all property seg-
ments.

The commercial sector, which led 
and comprised 41 per cent of Q3’s 
total sales volume, stood at S$4.63 bil-
lion, up 3.2 per cent qoq. Deals yoy 
more than doubled from deals for 
Duo, 313@Somerset and 71 Robinson 
Road.

The sector is expected to hit a “re-
cord high” for the whole of 2019, the 
last peak being recorded in 2007 at 
S$12.5 billion.

Colliers International director of 
capital markets Jerome Wright noted 
increasing foreign interest amid the 
strong demand for commercial prop-
erties – office and retail – in the 
quarter. “Given Singapore’s strong 
market fundamentals and the favour-

able interest rate environment, we 
should expect investors’ interest to re-
main elevated,” he said.

Incentives to redevelop older of-
fice buildings in the central business 
district, together with tight vacancies 
and a light  new supply pipeline 
would also encourage more invest-
ments in this segment.

Residential investment sales ac-
counted for 27 per cent of total trans-
actions. They brought in S$3.06 bil-
lion, up 90.1 per cent qoq and 4.7 per 
cent yoy, mainly from public land 

sales. Sites sold include Clementi Av-
enue 1, Tan Quee Lan Street, Bernam 
Street and one-north Gateway.

The residential sales volume was 
boosted by luxury home sales, includ-
ing good-class bungalows (GCBs),  
which saw rises of 62.4 per cent qoq 
and 53.8 per cent yoy to S$1.1 billion 
in the third quarter. Standout deals in-
clude Dyson founder James Dyson’s 
purchase of a GCB and super-pent-
house.

In view of the weaker collective 
sale market, Colliers Research is ex-

pecting residential investment sales 
in the year to fall 55 per cent from a 
year ago, before recovering next year. 

Industrial investment sales, on the 
other hand, were up 12 per cent qoq 
to S$681 million on Keppel DC Reit’s 
acquisition of two data centres. On a 
yoy basis, however, sales volume was 
down 41.2 per cent.

Colliers is expecting more indus-
trial assets deals from Reits, and pro-
jects a 30 per cent yoy increase in in-
dustrial sales for the full year of 2019 
on big-ticket transactions.

By Sharon See
sharons@sph.com.sg
@SharonSeeBT

Singapore

SINGAPORE’S non-oil  domestic ex-
ports (NODX) continued to fall in 
September, mainly due to lower ex-
ports to Europe, the United States and 
Japan, but showed a slight improve-
ment  over  August  and  the  five  
months of double-digit declines be-
fore that.

NODX fell 8.1 per cent year on year 
last month, following a 9 per cent 
drop in August, Enterprise Singapore 
said on Thursday. Both electronics 
and non-electronics exports declined.

Electronic exports contracted 24.8 
per cent, a slight improvement over 
the 25.9 per cent decline in August. 

Integrated circuits, personal com-
puters and disk media products con-
tributed the most to the decline, with 
a contractions of 30.2 per cent, 33.1 
per cent and 12.2 per cent respect-
ively.

Maybank economists Chua Hak 
Bin and Lee Ju Ye said in a report: “It is 
now approaching two years since elec-
tronics exports  started  falling  in  
December 2017.

“A recovery in both manufacturing 
and exports will hinge on a US-China 
trade deal, particularly one to cancel 
the scheduled tariff hike on Dec 15, 
which covers a broad range of con-
sumer tech items.” 

Even though US and China trade 
negotiators are now working on a 
Phase 1 trade deal, there is specula-

tion it would not be signed until the 
Apec  meeting  in  mid-November,  
which means “the level of uncertainty 
remains elevated for the global elec-
tronics industry and demand”, said 
Selena Ling, head of treasury research 
and strategy at OCBC Bank.

Among  non-electronic  exports,  
pharmaceuticals, petrochemicals and 
jewellery added the most to the de-
cline; respectively, they fell 26.7 per 
cent, 10.6 per cent and 52 per cent. 

On a month-on-month seasonally 
adjusted basis, NODX fell 3.3 per cent 
in September, after an increase of 6.7 
per cent in August.

The seasonally-adjusted level of 
NODX  reached  S$13.8  billion  in  
September, down from S$14.2 billion 
in the previous month.

While NODX fell for most top mar-
kets in September, China and Taiwan 
were the exception. “One positive de-
velopment was exports to China en-
couragingly expanded for the second 
straight month by 20.8 per cent year 
on year,  followed by exports  to  
Taiwan which bucked six months of 
contraction to print 2.3 per cent year 
on year,” United Overseas Bank’s eco-
nomist Barnabas Gan said.

Overall, total trade decreased over 
the year, with both imports and ex-
ports falling. On a year-on-year basis, 
total trade decreased by 4.9 per cent 
in September, following the 8.6 per 
cent decline in the preceding month.

On a seasonally-adjusted basis, 
total trade went up marginally by 0.2 
per cent in September, after growing 

1.8 per cent in August.

“ With Singapore’s trade outlook re-

maining hinging on the US-China 

trade developments, we keep our 

NODX growth outlook at -8.5 per cent 

year on year,” Mr Gan said.

With year-to-date NODX growth 

contraction already averaging close 

to 10 per cent year on year, Ms Ling 

said the full-year 2019 NODX growth 

may potentially mark the worst NODX 

contraction since the global financial 

crisis in 2009.

Brian Tan, regional economist at 

Barclays, said: “Overall, the NODX 

data points to a still-weak economy, 

in line with our forecast of GDP 

growth slumping to 0.6 per cent this 

year from 3.1 per cent last year.

“We expect GDP growth to edge up 

to 0.7 per cent in 2020, which is likely 

below the Monetary Authority of  

Singapore’s expectations of a ‘mod-

est’ pick-up.”

Temasek ramps up 
push into renewables

Four new industry trials rolled out for 5G

Bumper Q3 would mean 
banner year for hospitality deals

DIGITAL ECONOMY

Singapore to double down on digital growth: Iswaran

Sept y-o-y NODX falls again, but 
improves on August showing

Singapore must strengthen 
its value proposition in the 
digital space, says Mr Iswaran.

A bumper year

Top 10 hospitality deals in 9M 2019

Source: Colliers International, public sources

RANK NAME ASSET VALUE  MONTH BUYER
   (S$M) 

 1 Mandarin Orchard Singapore 1,227.5* Sep-19 OUE Commercial Reit

 2 Club Street GLS 562.2 Jan-19 Midtown Development (Hotel 81)

 3 Crowne Plaza Changi Airport 486* Sep-19 OUE Commercial Reit

 4 Ascott Raffles Place Singapore 353.3 Jan-19 Cheong Sim Lam

 5 Park Hotel Clarke Quay 325* Jul-19 Ascott Residence Trust

 6 Oakwood Premier OUE Singapore 289 Sep-19 AMTD Group and 
     Dorsett Hospitality International

 7 Bay Hotel Singapore 235 Jul-19 PAM Holdings II (BVI) 

 8 Marina Mandarin Singapore hotel (25% stake) 190  Apr-19 United Industrial Corp

 9 Ibis Singapore Novena 170 Jun-19 Entity linked to Mohammed Saiful Alam

 10 Darby Park Executive Suites 160 Aug-19 Bachtiar Karim

* Based on valuation values

BUYING &
SELLING COMPANY
with sales > S$10M p.a.
& profit > S$1M p.a.

Call 9692 7388 (To sell)
& 8228 3835 (To buy)

Visit:
www.allianceaudit.com

A recovery in both manufacturing and exports will hinge on a US-China trade deal, say economists

Continuous decline

Source: Enterprise Singapore

Singapore’s non-oil domestic exports
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